
Spring 2019 Estates - Vineyards - Wineries

VineyardAndWinerySales.com                                                                                                                                                                                                    707.634.7796

Wine Country Real EstateVintrOuxVintrOux
SELLER

“David did an amazing job of helping us value and sell a unique 
property in a di�cult/transitioning market, a feat we feel that a 
lesser experienced representative would not have been able to 
match. We highly recommend his ability to value and market wine 
country property, work hard, negotiate e�ectively and simply 
represent seller's wishes with the utmost professionalism. Getting 
a true professional, like David, on your side is the best decision you 
can make.”
Brooks F

BUYER

"David Ashcraft delivered what we needed and then some.  We 
had been searching for over a year for a vineyard and home  
before we contacted David.  In our �rst meeting, he carefully 
assessed our objectives and suggested that we consider a di�erent 
region and a di�erent grape varietal, then followed up by showing 
us a nearby Pinot vineyard, which we subsequently purchased.  
The transaction was complicated but David stayed close to help us 
with the many due diligence details. His professionalism and 
attention to detail was excellent. We couldn’t have asked for a 
better agent.  We love our new property and remain in close 
contact with David."
Richard & Carol B

Rave Reviews

Sol
d!

Overcast

As winter rains begin to fade into spring showers and 
sun �lled evenings, we welcome a new season.  It is 
time to assess the market, evaluate our position and 
prepare for the future.  No doubt, the last few years 
have been good in wine country with increasing wine 
grape and real estate prices.   While things are still 
good in wine country, there have been some changes 
in the market over the last six months.   In a broad 
sense, we have seen the real estate market shift down 
a gear, primarily due to higher interest rates and 
buyers’ unwillingness to accept continued price 
increases.  In addition a large 2018 harvest created a 
surplus of wine grapes.  Wineries are �nding sales �at.  
Most expect this to lead to lower grape and bulk wine 
prices, longer lag time for wineries to commit to 
contracts and potentially some wineries looking to 
cancel contracts.  Last but not least, the 2017 and 2018 
wild�res presented further challenges.  

These variables point to a more restrained market 
going forward.  Buyers and sellers will need to readjust 
their expectations.  In other words, after many years of 
growth and a seller’s market we are looking at a more 
normalized scenario where buyers and sellers have 
equal footing.  On the wine grape sales front, wineries 
will tend to have more leverage.  

Sun

It is not all doom and gloom; we have been here 
before. We will work through the grape surplus cycle.  
Napa and Sonoma are world-class wine grape grow-
ing regions and quality still commands a premium. 
Wine country is an amazing place to live and our prox-
imity to the Bay Area provides a steady �ow of 
well-heeled buyers and consumers.  That said, in this 
type of environment everyone is looking for a com-
petitive advantage and how to set themselves apart 
from the crowd.   For vineyard owners one way to 
di�erentiate is the way you farm.
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General Real Estate Takeaway

We have moved from a de�nitive Seller’s Market towards a 
“normalized” scenario where buyer and seller have more equal footing.

In today’s world going green has never been more popular.  Whether 
that means sustainable, organic or biodynamic, these applications are 
more prominent than ever.  Naturally, there is debate about what these 
terms actually mean, but we can all agree that moving toward a more 
sustainable process is in everyone’s interest. With that in mind, let’s take 
a look at general principles for each designation.

Farming Styles 

Traditional

For a lack of a better term, “traditional” 
farming involves mass farming practices 
which began in the 1930’s with mechaniza-
tion and synthetic material becoming more 
available.  This approach created more 
e�ciency, simpli�cation and low cost for 
high production.  However, the use of 
synthetic chemicals, fertilizers, genetically 
modi�ed inputs, high energy demands, and 
a lack of care for ecology has had a negative 
impact on the soil and environment.

Sustainable

This may be one of the most debated terms 
in farming but certainly a step in the right 
direction.   Sustainable farming started in 
the 1950’s – 1960’s.  The term sustainable 
doesn’t just relate to the environment but 
crucial economic sustainability.  Sustain-
able farming takes a more holistic approach 
incorporating bio diversity, supporting the 
environment, wildlife habitat and soil quali-
ty, using responsible water management 
and energy conservation.  The focal points 
of sustainable farming are environmental 
health, economic pro�tability and social 
equity.  In encouraging news, 89% of 
Sonoma County Winegrowers Association 
members have been veri�ed as sustainable.  
In Napa County 55% of vineyard acreage 
has been certi�ed by the Napa Green 
sustainability program.  Check out CSWA 
(Certi�ed California Sustainable Winegrow-
ing Alliance) for more information.

Organic

Organic farming started in the early 1900’s 
in response to “traditional” farming.  Gener-
ally speaking, the idea is to be more “natu-
ral” and minimize modi�ed inputs.  In order 
to be certi�ed the land has to go three years 
without any prohibited substances.   Soil 
fertility is maintained by crop rotation, 
cover crops and supplemented with com-
post containing animal and crop waste.  
Weeds are controlled through manual

Opportunities
•  Quality Commands a Premium
•  Prime Vineyard Land is Scarce
•  World-Class Wine Growing Region
•  An Amazing Place to Live
•  Proximity to Bay Area
•  Normal Part of the Cycle
•  Di�erentiate  

Challenges
•  After  Years of Growth, Pressure on
   Real Estate & Wine Grape Prices
•  Higher Interest Rates
•  Wine Sales are Relatively Flat
•  Competition from Micro Brews, 
   Cocktails and Cannabis 
•  Wineries Slow to Move on New
   Contracts
•  More Competitive Landscape
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labor and there is no use of genetically engineered material.  
Organic farming tends to be more expensive than sustain-
able practices.  Check out CCOF (California Certi�ed Organic 
Farmers) for more information.

Biodynamic

Beyond organic.  Biodynamic farming was introduced in the 
1920’s by Rudolph Steiner with an all-encompassing 
approach that incorporates both earthly and cosmic inputs 
between the material and spiritual world connected through 
philosophy.  According to Steiner, the entire universe impacts 
the results on the ground.   Each farm is an organism and 
must be as self-su�cient as possible with both crops and 
livestock, using byproducts as part of the self-sustaining 
process.    Because synthetic materials are not living and do 
not come from the living, they cannot be used in biodynamic 
farming.

It is important to note that there are many vineyards that 
would fall into any one of these categories but are not o�cial-
ly certi�ed.  The cost, the process and sometimes the lack of 
consensus on certi�cation has pushed some to follow their 
own path.  More signi�cantly, the majority recognize that 
farming in an ecologically responsible manner is crucial for 
the health of our environment, industry and community.

Stay Positive

The good news is that our region and industry are making the 
right moves to protect our long-term interests.  Near-term we 
are looking at choppy waters, but we will work through it.  At 
least in my mind, we still live in one of the most desirable 
regions in the world.  Based on the continuous inquiries I 
receive from buyers around the world, they would agree.  If 
you have questions about the marketability and market value 
of your property, please feel free to give me a call or send an 
email.  Otherwise, get ready to enjoy another vibrant and 
beautiful spring season in wine country. 

Cheers!
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Call Today For A Free Con�dential Market Valuation

Petaluma - Winery, Tasting Room & Vineyard
Asking $1,950,000

Sierra Foothills - Wine Cave, Event Center, 
Tasting Room, Vineyard & More - Pro�table

Asking $4,500,000

Lake County - 334 Acres, 3 Parcels, 
60± Plantable Acres, Views & Privacy

Asking $1,595,000 
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Petaluma Gap AVA
Vineyard & Plantable Land - 50 Acres

 $3,950,000

Napa Carneros
Income Producing Vineyard - 113 Acres

Long Term Lease
$11,370,000




